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FORM ADV PART 2A
BROCHURE

This brochure provides information about the qualifications and business practices of Strategy Inc.
d/b/a The Advisors Group. If you have any questions about the contents of this brochure, contact us at:
806-794-3848, or by email at: shelby@theadvisorsgroup.net. The information in this brochure has not
been approved or verified by the United States Securities and Exchange Commission, or by any state
securities authority.
Additional information about The Advisors Group available on the SEC's website at
www.adviserinfo.sec.gov. The searchable CRD number for The Advisors Group is 290104.
The Advisors Group is a registered investment adviser. Registration with the United States Securities
and Exchange Commission or any state securities authority does not imply a certain level of skill or
training.
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Item 2 Material Changes
Form ADV Part 2 requires registered investment advisers to amend their brochure when information
becomes materially inaccurate. If there are any material changes to an adviser's disclosure brochure,
the adviser is required to notify you and provide you with a description of the material changes.
The following material changes have occurred since the last annual updating amendment dated March
14, 2018:
John H. Russell is no longer a registered representative of a broker-dealer. Furthermore, his registered
investment advisory firm, John H. Russell d/b/a The Advisors Group, has ceased operations.
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Item 4 Advisory Business
Strategy Inc. d/b/a The Advisors Group hereinafter ("The Advisors Group") is a registered investment
advisor based in Lubbock, Texas. We are organized as an S Corporation under the laws of the State of
Texas. John Russell is the President of The Advisors Group, with Shelby Russell as Vice President,
and Sherryle Russell Cantu as Secretary/Treasurer.
The following paragraphs describe our services and fees. Refer to the description of each investment
advisory service listed below for information on how we tailor our advisory services to your individual
needs.
Overview
The Advisors Group provides personalized financial planning and investment management to
individuals, trusts, estates and small businesses.
Advice is provided through consultation with the client and may include: determination of financial
objectives, identification of financial challenges, cash flow management, tax planning, insurance
review, investment management and/or recommendations, education funding, retirement planning, and
estate planning. Based on this interactive process, The Advisors Group generally develops with each
client:
• A general “Client Profile” gathered from our meetings and conversations that give us a personal
understanding of their financial situation, goals and needs.
• Investment Management clients complete a “Suitability Profile” a document that outlines the
parameters of their current financial picture.
• The client’s investment objectives and risk tolerance level, as reflected by their responses to the
Riskalyze questionnaire and in discussion, is included in their Investment Policy Statement or
"IPS".
With respect to any account for which The Advisors Group meets the definition of a fiduciary under
Department Of Labor rules, The Advisors Group acknowledges that both The Advisors Group and its
Related Persons are acting as fiduciaries. Additional disclosure may be found elsewhere in this
Brochure or in the written agreement between The Advisors Group and Client.
Investment Advisory Services
The Advisors Group offers discretionary portfolio management services through non-wrap and wrap
fee programs. This brochure pertains to our non-wrap fee program services. For more information on
our investment advisory services through our wrap fee program, please refer to the Appendix 1 to this
Brochure, also known as Wrap Fee Program.
Many clients choose to have The Advisors Group manage their assets in order to implement their
financial plan, and continue to receive advice and life planning. Various aspects of the client's financial
affairs are reviewed. As goals and objectives change over time, suggestions are made and
implemented on an ongoing basis.
The scope of work and fee for an Investment Management Agreement is provided to the client in
writing prior to the start of the relationship. To implement the client's Investment Plan, The Advisors
Group will manage the client's investment portfolio on a discretionary basis. As a discretionary
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investment adviser, The Advisors Group will have the authority to supervise and direct the portfolio
without prior consultation with the client.
Our investment advice is tailored to meet our clients' needs and investment objectives. If you retain our
firm for investment advisory services, we will meet with you to determine your investment objectives,
risk tolerance, time horizon, and other relevant information such as: how long the client anticipates
investing their funds, current and future needs, the purpose or goal for their investments, and the
amount they have for investment purposes at the beginning of our advisory relationship.
The information we gather will be used to develop a strategy that enables our firm to give you
continuous and focused investment advice and/or to make investments on your behalf. As part of our
portfolio management services, we may customize an investment portfolio for you according to your
risk tolerance and investing objectives.
To participate in our discretionary portfolio management services, we require you to grant our firm
discretionary authority to manage your account. Discretionary authorization will allow us to determine
the specific securities, and the amount of securities, to be purchased or sold for your account without
your approval prior to each transaction. Discretionary authority is typically granted by the investment
advisory agreement you sign with our firm and the appropriate trading authorization forms. You may
limit our discretionary authority (for example, limiting the types of securities that can be purchased or
sold for your account) by providing our firm with your restrictions and guidelines in writing.
We may invest your assets using a predefined strategy, or we may invest your assets according to one
or more model portfolios developed by our firm. Once we construct an investment portfolio for you, or
select a model portfolio, we will monitor your portfolio's performance on an ongoing basis, and will
rebalance the portfolio as required by changes in market conditions and in your financial
circumstances.

Financial Planning Services
A financial plan may include, but is not limited to: a net worth statement; a cash flow statement; a
review of investment accounts, including reviewing asset allocation and providing repositioning
recommendations; strategic tax planning; tax preparation; a review of retirement accounts and plans
including recommendations; a review of insurance policies and recommendations for changes, if
necessary; one or more retirement scenarios; estate planning review and recommendations; long-term
care and related family considerations as needed, and education planning with funding
recommendations.
While detailed investment advice and specific recommendations may be provided as part of a financial
plan, implementation of the recommendations is at the discretion of the client. A written evaluation of
each client's financial status along with our recommendations is typically provided to the client upon
completion of our initial analysis and review. For clients who continue our planning relationship, we
provide periodic reviews.
Other professionals (e.g., lawyers, accountants, insurance agents, etc.) are engaged directly by the
client on an as-needed basis. Conflicts of interest will be disclosed to the client in the unlikely event
they should occur.
Most of the financial planning for clients of The Advisors Group occurs in the context of the asset
management agreement. Occasionally, The Advisors Group may provide these services on a
consultation basis only. The minimum hourly fee for this type of consultation is $145 per hour,
dependent upon the type and scope of services contracted. Since financial planning is a discovery
process, situations occur wherein the client is unaware of certain financial exposures or predicaments.
In the event that the client’s situation is substantially different than disclosed at the initial meeting, a
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revised fee will be provided for mutual agreement. The client must approve the change of scope in
advance of the additional work being performed when a fee increase is necessary. After delivery of a
financial plan, future face-to-face meetings may be scheduled as necessary. Future implementation
work will be billed separately.
Wrap Fee Program(s)
We are a portfolio manager to and sponsor of a wrap fee program, which is a type of investment
program that provides clients with access to investment management for a single fee that includes,
management fees, and trading costs. We receive a portion of the wrap fee for our services, as agreed
in the Investment Management and Fee Agreement. The overall cost you will incur if you participate in
our wrap fee program may be higher or lower than you might incur by separately purchasing the types
of securities available in the program.
Transactions for your account must be executed by Charles Schwab, a securities broker-dealer and a
member of the Financial Industry Regulatory Authority and the Securities Investor Protection
Corporation. To compare the cost of the wrap fee program with non-wrap fee portfolio management
services, you should consider the frequency of trading activity associated with our investment
strategies and the brokerage commissions charged by or other broker-dealers, and the advisory fees
charged by investment advisers. For more information concerning the Wrap Fee Program,
see Appendix 1 to this Brochure.
College Savings Accounts
The Advisors Group may also provide investment recommendations to clients regarding 529 college
plans, which, is an investment vehicle. The Client and the Client’s beneficiary do not have access or
rights to any assets of the state sponsoring the 529 Plan or any assets of the state trust of the Section
529 college savings plan, other than the assets credited to the Client’s account for that beneficiary.
Clients will sign a limited power of attorney in order for The Advisors Group to invest the funds in 529
college savings accounts, facilitate contributions and disbursements, and other services as needed.
Your assets are maintained at the specified plan. Prior to making a recommendation, The Advisor
Group will review such factors as: age requirements, time horizon, goals, objectives, other investment
choices, the fees and expenses, and any potential tax consequences.
Types of Investments
We offer advice on equity securities ("stocks"), certificates of deposit, municipal securities, mutual
funds, United States government securities, money market funds, real estate, real estate investment
trusts ("REITs"), exchange traded funds ("ETFs") and interests in partnerships investing in oil and gas
interests. Additionally, we may advise you on various types of investments based on your stated goals
and objectives. We may also provide advice on any type of investment held in your portfolio at the
inception of our advisory relationship and you may request that we refrain from investing in particular
securities or certain types of securities. You must provide these restrictions to our firm in
writing. Please refer to the Methods of Analysis, Investment Strategies and Risk of Loss below for
additional disclosures on this topic.
Termination of Agreement
A Client may terminate any of the aforementioned agreements at any time by notifying The Advisors
Group in writing and paying the rate for the time spent on the investment management engagement
prior to notification of termination. If the client made an advance payment, The Advisors Group will
refund any unearned portion of the advance payment.
The Advisors Group may terminate any of the aforementioned agreements at any time by notifying the
client in writing.
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Assets Under Management
As of December 31, 2018, we had discretionary assets under management totaling $69,585,593.

Item 5 Fees and Compensation
Investment Advisory Services
The minimum portfolio value is generally set at $100,000. The Advisors Group may, at its discretion,
make exceptions to the minimum or negotiate special fee arrangements where we deem it appropriate
under the circumstances.
Our fee for portfolio management services is based on a percentage of the assets in your account and
is set forth in the following annual fee schedule:
Assets Under Management
Under $500,000.00
Over $500,000.00

Annual Fee
Up to 1.50%
1.00%

Our annual portfolio management fee is billed and payable, monthly in arrears, based on the balance
at end of billing period. If the portfolio management agreement is executed at any time other than the
first day of a calendar month our fees will apply on a pro rata basis, which means that the advisory fee
is payable in proportion to the number of days in the month for which you are a client. Our advisory fee
is negotiable, depending on individual client circumstances.
At our discretion, we may combine the account values of family members to determine the applicable
advisory fee. For example, we may combine account values for you and your minor children, joint
accounts with your spouse, and other types of related accounts. Combining account values may
increase the asset total, which may result in your paying a reduced advisory fee based on the available
breakpoints in our fee schedule stated above.
We will deduct our fee directly from your account through the qualified custodian holding your funds
and securities. We will deduct our advisory fee only when the following requirements are met:
• You provide our firm with written authorization permitting the fees to be paid directly from your
account held by the qualified custodian.
• The qualified custodian agrees to send you a statement, at least quarterly, indicating all
amounts dispersed from your account including the amount of the advisory fee paid directly to
our firm.
We encourage you to carefully review the statement(s) you receive from the qualified custodian. If you
find any inconsistent information between our written fee agreement and the statement(s) you receive
from the qualified custodian call our main office number located on the cover page of this brochure.
You may terminate the portfolio management agreement upon written notice. You will incur a pro rata
charge for services rendered prior to the termination of the portfolio management agreement, which
means you will incur advisory fees only in proportion to the number of days in the month for which you
are a client.
Financial Planning and Advisory Consulting Services
We occasionally offer financial planning and consulting services on both a fixed fee basis and hourly
fee basis. Our fixed fees range between $500 and $2000 and are payable upon completion of the
agreed-upon work. Our hourly fee is $145 and is payable as invoiced, upon completion of the agreed7|Page

upon work. We will provide you with an estimate of the total time/cost at the start of the advisory
relationship. In limited circumstances, the cost/time could potentially exceed the initial estimate. In
such cases, we will notify you and request that you approve the additional fee. All terms of
our engagement will be evidenced in the agreement that you sign with our firm. Under no
circumstances will we require prepayment of a fee.
At our discretion, we may offset our financial planning fees to the extent you implement the financial
plan through our Investment Advisory Services. You may terminate the financial planning agreement
by providing written notice to our firm. You will incur a pro rata charge for services rendered prior to the
termination of the agreement.
College Savings Accounts
The Advisors Group charges 0.50% annualized fee, payable monthly in arrears, based on the net
market value of a college savings account for its investment advisory services in connection with the
account. In certain circumstances, The Advisors Group may waive investment advisory fees based
upon the client's total assets under management. The fees will be deducted from the 529 owner’s
investment account or a related trust account custodied at Charles Schwab, a process they refer to as
“outside billing.” In this way, these 529 fees will be reported on your monthly statements received from
Schwab. No qualified (tax sheltered) accounts will be billed for 529 fees.
Additional Fees and Expenses
As part of our investment advisory services to you, we may invest or recommend that you invest, in
mutual funds and exchange traded funds. The fees that you pay to our firm for investment advisory
services are separate and distinct from the fees and expenses charged by mutual funds or exchange
traded funds (described in each fund's prospectus) to their shareholders. These fees will generally
include a management fee and other fund expenses. You will also incur transaction charges and/or
brokerage fees when purchasing or selling securities. These charges and fees are typically imposed by
the custodian through whom your account transactions are executed. We do not share in any portion
of the brokerage fees/transaction charges imposed by the custodian. To fully understand the total cost
you will incur, you should review all the fees charged by mutual funds, exchange traded funds, our
firm, and others. For information on our brokerage practices, refer to the Brokerage Practices section
of this brochure.
Compensation for the Sale of Securities or Other Investment Products
Tax Planning and Preparation:
The Advisor’s Group offers tax preparation services to financial services clients and a few others. The
Advisors Group receives separate, yet customary compensation, typically discounted for our advisory
clients. To protect client interests, it is The Advisors’ Group’s policy to disclose all forms of
compensation before any transactions are executed.
Licensed Insurance Agent
Persons of our firm are separately licensed as independent insurance agents. In this capacity, they can
effect transactions in insurance products for clients and earn commissions for these activities. The fees
you pay our firm for advisory services are separate and distinct from the commissions earned for
insurance related activities. This presents a conflict of interest because our investment advisor
representatives may have an incentive to recommend insurance products to you for the purpose of
generating commissions rather than solely based on your needs. However, you are under no
obligation, contractually or otherwise, to purchase insurance products through any person affiliated
with our firm.
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Item 6 Performance-Based Fees and Side-by-Side Management
We do not accept performance-based fees or participate in side-by-side management. Performancebased fees are fees that are based on a share of a capital gains or capital appreciation of a client's
account.
Side-by-side management refers to the practice of managing accounts that are charged performancebased fees while at the same time managing accounts that are not charged performance-based fees.
Our fees are calculated as described in the Fees and Compensation section above, and are not
charged on the basis of a share of capital gains upon, or capital appreciation of, the funds in your
advisory account.

Item 7 Types of Clients
Description
The Advisors Group generally provides investment advisory services to individuals, including high net
worth individuals, trusts, estates, charitable organizations, corporations or business entities. Client
relationships vary in scope and length of service.

Account Minimums
The minimum account size is $100,000 of assets under management. When an account falls below
$100,000 in value, The Advisors Group will evaluate each situation and determine if action is needed,
including the possibility of termination of our management agreement and referral to a firm with lower
minimums.
The Advisors Group has the discretion to waive the account minimum. Accounts of less than $100,000
may be set up when the client and the advisor anticipate the client will add additional funds to the
accounts bringing the total to $100,000 within a reasonable time, or when we have made a previous
commitment to service existing clients that have lower minimums.
We may also combine account values for you and your minor children, joint accounts with your
spouse, and other types of related accounts to meet the stated minimum. Other exceptions will apply
to employees of The Advisors Group and their relatives, or immediate family members of existing
clients.

Item 8 Methods of Analysis, Investment Strategies and Risk of Loss
Methods of Analysis
In accordance with the Investment Plan, The Advisors Group will primarily invest in ETFs, common
stocks, mutual funds and municipal bonds. Other types of investments may be incorporated as
appropriate.
In selecting individual stocks for an account, The Advisors Group generally applies traditional
fundamental analysis including, without limitation, the following factors:
•
•
•
•

Financial strength ratios;
Price-to-earnings ratios;
Dividend yields; and
Growth rate-to-price earnings ratios

The Advisors Group may incorporate other methods of analysis, such as:
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Charting Analysis – involves gathering and processing price and volume information for a particular
security. The Advisors Group’s charting analysis includes, without limitation:
 mathematical analysis;
 graphing charts; and estimations of future price movements based on perceived patterns and
trends.
Technical Analysis – involves studying past price patterns and trends in the financial markets to
predict the direction of both the overall market and specific stocks.
Cyclical Analysis – is a type of technical analysis that involves evaluating recurring price patterns and
trends.
Mutual funds and ETFs are generally evaluated and selected based on a variety of factors, including,
as applicable and without limitation, past performance, fee structure, portfolio manager, fund sponsor,
overall ratings for safety and returns, and other factors.
Fixed income investments may be used as a strategic investment, as an instrument to fulfill liquidity or
income needs in a portfolio, or to add a component of capital preservation. The Advisors Group will
generally evaluate and select individual bonds or bond funds based on a number of factors including,
without limitation, rating, yield and duration.
Investment Strategies
There are several investment strategies used for clients based upon the factors mentioned above in
the "Investment Management" section of this report. Typically, we use strategic asset allocation
meaning that we may incorporate passively-managed index and exchange-traded funds, as well as
actively-managed funds where there are greater opportunities to take advantage of market
opportunities. Portfolios are often globally diversified to control some of the risks associated with
traditional markets.
The investment strategy for a specific client is based upon the objectives stated by the client during
consultations, including but not limited to their Risk Tolerance. The client may change these objectives
at any time. Other strategies may include long-term purchases, short-term purchases, trading, and
margin transactions.
Risk of Loss
All investment programs have certain risks that are borne by the investor, and investing in securities
involves risk of loss that clients should be prepared to bear. Our investment approach constantly
keeps the risk of loss in mind, and we work diligently with our clients to identify a discrete risk range for
potential losses Investors face the following additional investment risks:
• Interest-rate Risk: Fluctuations in interest rates may cause investment prices to fluctuate. For
example, when interest rates rise, yields on existing bonds become less attractive, causing their
market values to decline.
• Market Risk: The price of a security, bond, or mutual fund may drop in reaction to tangible and
intangible events and conditions. This type of risk is caused by external factors independent of
a security’s particular underlying circumstances. For example, political, economic and social
conditions may trigger market events.
• Inflation Risk: When any type of inflation is present, a dollar today will not buy as much as a
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dollar next year, because purchasing power is eroding at the rate of inflation.
• Currency Risk: Overseas investments are subject to fluctuations in the value of the dollar
against the currency of the investment’s originating country. This is also referred to as
exchange rate risk.
• Reinvestment Risk: This is the risk that future proceeds from investments may have to be
reinvested at a potentially lower rate of return (i.e. interest rate). This primarily relates to fixed
income securities.
• Business Risk: These risks are associated with a particular industry or a particular company
within an industry. For example, oil-drilling companies depend on finding oil and then refining it,
a lengthy process, before they can generate a profit. They carry a higher risk of profitability
than an electric company, which generates its income from a steady stream of customers who
buy electricity no matter what the economic environment is like.
• Liquidity Risk: Liquidity is the ability to readily convert an investment into cash. Generally,
assets are more liquid if many traders are interested in a standardized product. For example,
Treasury Bills are highly liquid, while real estate properties are not.
• Financial Risk: Excessive borrowing to finance a business’ operations increases the risk of
profitability, because the company must meet the terms of its obligations in good times and
bad. During periods of financial stress, the inability to meet loan obligations may result in
bankruptcy and/or a declining market value.

Item 9 Disciplinary Information
We are required to disclose the facts of any legal or disciplinary events that are material to a client's
evaluation of our advisory business or the integrity of our management. We do not have any required
disclosures under this item.

Item 10 Other Financial Industry Activities and Affiliations
Tax Preparation
Sherryle Russell Cantu, an owner of Strategy Inc. d/b/a The Advisors Group (CRD #: 290104), in
consultation with John H. Russell, provides tax preparation services to financial services clients, their
family members and a few others. Strategy Inc. d/b/a The Advisors Group (CRD #: 290104) receives
separate, yet customary compensation for these services. To protect client interests, The Advisors
Group's policy is to disclose all forms of compensation before any such transaction is executed, and
clients with assets under management receive discounts based upon their portfolio valuations.
Licensed Insurance Agents
Persons of our firm are separately licensed as independent insurance agents. In this capacity, they can
effect transactions in insurance products for clients and earn commissions for these activities. The fees
you pay our firm for advisory services are separate and distinct from the commissions earned for
insurance related activities. This presents a conflict of interest because our investment advisor
representatives may have an incentive to recommend insurance products to you for the purpose of
generating commissions rather than solely based on your needs. However, you are under no
obligation, contractually or otherwise, to purchase insurance products through any person affiliated
with our firm.
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Item 11 Code of Ethics, Participation or Interest in Client Transactions and
Personal Trading
Description of Our Code of Ethics
We strive to comply with applicable laws and regulations governing our practices. Therefore, our Code
of Ethics includes guidelines for professional standards of conduct for persons associated with our
firm. Our goal is to protect your interests at all times and to demonstrate our commitment to our
fiduciary duties of honesty, good faith, and fair dealing with you. All persons associated with our firm
are expected to adhere strictly to these guidelines. Persons associated with our firm are also required
to report any violations of our Code of Ethics. Additionally, we maintain and enforce written policies
reasonably designed to prevent the misuse or dissemination of material, non-public information about
you or your account holdings by persons associated with our firm.
Clients or prospective clients may obtain a copy of our Code of Ethics by contacting us at the
telephone number on the cover page of this brochure.

Participation or Interest in Client Transactions
The Advisors Group and its employees may buy or sell securities that are also held by clients. A
conflict of interest exists in such cases because we have the ability to trade ahead of you and
potentially receive more favorable prices than you will receive. To mitigate this conflict of interest, it is
our policy that neither our firm nor persons associated with our firm shall have priority over your
account in the purchase or sale of securities.
Employees may not trade their own securities ahead of client trades, in accordance with our Code of
Ethics. Employees comply with the provisions of The Advisors Group's Compliance Manual.

Personal Trading Practices
The Chief Compliance Officer of The Advisors Group is Shelby L. Russell. John H Russell and/or
Shelby L. Russell reviews all employee trades each quarter, though John and Shelby are the only
employees who place trades. The personal trading reviews ensure that the personal trading of
employees does not affect the markets, nor receive preferential treatment above the interests of the
clients. Since most employee trades are small mutual fund trades or exchange-traded fund trades, the
trades do not affect the securities markets.
Our firm or persons associated with our firm may buy or sell the same securities that we recommend to
you or securities in which you are already invested. A conflict of interest exists in such cases because
we have the ability to trade ahead of you and potentially receive more favorable prices than you will
receive. To mitigate this conflict of interest, it is our policy that neither our firm nor persons associated
with our firm shall have priority over your account in the purchase or sale of securities.

Block Trading
Our firm may buy or sell securities for you at the same time we buy or sell such securities for our own
account. We may also combine our orders to purchase or sell securities with your orders to purchase
securities ("block trading"). Refer to the Brokerage Practices section in this brochure for information on
our block trading practices.
A conflict of interest exists in such cases because we have the ability to trade ahead of you and
potentially receive more favorable prices than you will receive. To mitigate this conflict of interest, it is
our policy that our firm shall not have priority over your account in the purchase or sale of securities.
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Item 12 Brokerage Practices
We recommend the brokerage and custodial services of Schwab Advisor Services division of Charles
Schwab & Co. ("Schwab"). Your assets must be maintained in an account at a “qualified custodian,”
generally a broker-dealer or bank. In recognition of the value of the services the Custodian provides,
you may pay higher commissions and/or trading costs than those that may be available elsewhere.
We seek to recommend a custodian/broker that will hold your assets and execute transactions on
terms that are, overall, the most favorable compared to other available providers and their services.
We consider various factors, including:
•
•
•
•
•
•
•

Capability to buy and sell securities for your account itself or to facilitate such services.
The likelihood that your trades will be executed.
Availability of investment research and tools.
Overall quality of services.
Competitiveness of price.
Reputation, financial strength, and stability.
Existing relationship with our firm and our other clients.

Research and Other Soft Dollar Benefits
We do not have any soft dollar arrangements.
Economic Benefits
As a registered investment adviser, we have access to the institutional platform of your account
custodian, Schwab. As such, we will also have access to research products and services from your
account custodian and/or other brokerage firm. These products may include financial publications,
information about particular companies and industries, research software, and other products or
services that provide lawful and appropriate assistance to our firm in the performance of our
investment decision-making responsibilities. Such research products and services are provided to all
investment advisers that utilize the institutional services platforms of these firms, and are not
considered to be paid for with soft dollars. However, you should be aware that the commissions
charged by a particular broker for a particular transaction or set of transactions may be greater than
the amounts another broker who did not provide research services or products might charge.
Schwab - Your Custody and Brokerage Costs
For our clients’ accounts it maintains, Schwab generally does not charge you separately for custody
services but is compensated by charging you commissions or other fees on trades that it executes or
that settle into your Schwab account. For some accounts, Schwab may charge you a percentage of the
dollar amount of assets in the account in lieu of commissions. Schwab’s commission rates and/or
asset-based fees applicable to our client accounts were negotiated based on our commitment to
maintain $10 million of our clients’ assets statement equity in accounts at Schwab. This commitment
benefits you because the overall commission rates and/or asset-based fees you pay are lower than
they would be if we had not made the commitment. In addition to commission rates and/or asset-based
fees Schwab charges you a flat dollar amount as a “prime broker” or “trade away” fee, $25 per trade,
for each trade that we have executed by a different broker-dealer but where the securities bought or
the funds from the securities sold are deposited (settled) into your Schwab account. These fees are in
addition to the commissions or other compensation you pay the executing broker-dealer. Because of
this, in order to minimize your trading costs, we have Schwab execute most trades for your account.

Schwab Advisor Services division of Charles Schwab & Co.
Schwab Advisor Services (formerly called Schwab Institutional) is Schwab’s business serving
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independent investment advisory firms like us. They provide us and our clients with access to its
institutional brokerage – trading, custody, reporting and related services – many of which are not
typically available to Schwab retail customers. Schwab also makes available various support services.
Some of those services help us manage or administer our clients’ accounts while others help us
manage and grow our business. Schwab’s support services are generally are available on an
unsolicited basis (we don’t have to request them) and at no charge to us as long as we keep a total of
at least $10 million of our clients’ assets in accounts at Schwab. If we have less than $10 million in
client assets at Schwab, it may charge us quarterly service fees. Following is a more detailed
description of Schwab’s support services:
Services that Benefit You
Schwab’s institutional brokerage services include access to a broad range of investment products,
execution of securities transactions, and custody of client assets. The investment products available
through Schwab include some to which we might not otherwise have access or that would require a
significantly higher minimum initial investment by our clients. Schwab’s services described in this
paragraph generally benefit you and your account.
Services that May Not Directly Benefit You
Schwab also makes available to us other products and services that benefit us but may not directly
benefit you or your account. These products and services assist us in managing and administering our
clients’ accounts. They include investment research, both Schwab’s own and that of third parties. We
may use this research to service all or some substantial number of our clients’ accounts, including
accounts not maintained at Schwab. In addition to investment research, Schwab also makes available
software and other technology that:
• provide access to client account data (such as duplicate trade confirmations and account
statements);
• facilitate trade execution and allocate aggregated trade orders for multiple client accounts;
• provide pricing and other market data; o facilitate payment of our fees from our clients’
accounts; and
• assist with back-office functions, recordkeeping and client reporting.
Services that Generally Benefit Only Us
Schwab also offers other services intended to help us manage and further develop our business
enterprise. These services include:
•
•
•
•
•

educational conferences and events;
technology, compliance, legal, and business consulting;
publications and conferences on practice management and business succession;
access to employee benefits providers, human capital consultants and insurance providers;
discount of up to $4,250 on PortfolioCenter® software.

Schwab may provide some of these services itself. In other cases, it will arrange for third-party vendors
to provide the services to us. Schwab may also discount or waive its fees for some of these services or
pay all or a part of a third party’s fees. Schwab may also provide us with other benefits such as
occasional business entertainment of our personnel.

Brokerage for Client Referrals
We do not receive client referrals from broker-dealers in exchange for cash or other compensation,
such as brokerage services or research.
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Directed Brokerage
The Advisors Group does not allow clients to direct brokerage.

Aggregated Trades
The Advisors Group typically directs trading in individual client accounts as and when trades are
appropriate based on the client's Investment Plan, without regard to activity in other client accounts.
However, from time to time, The Advisors Group may aggregate trades together for multiple client
accounts, most often when these accounts are being directed to sell the same securities at the same
time. If such an aggregated trade is not completely filled, The Advisors Group will allocate shares
received (in an aggregated purchase) or sold (in an aggregated sale) across participating accounts on
a pro rata or other fair basis; provided, however, that any participating accounts that are owned by The
Advisors Group or its officers, directors, or employees will be excluded first.

Item 13 Review of Accounts
Periodic Reviews
Account reviews are performed at least annually by John H. Russell, President and/or Shelby L.
Russell, Chief Compliance Officer to ensure the services provided to you are consistent with your
investment needs and objectives.
Additional reviews may be conducted based on various circumstances, including, but not limited
to: contributions and withdrawals; year-end tax planning; market moving events; security specific
events, and/or, changes in your risk/return objectives, or personal life circumstances.

Regular Reports
Account reviewers are instructed to consider the client's current security positions and the likelihood
that the performance of each security will contribute to the investment objectives of the client.
Investment Management clients typically receive written annual updates, along with the monthly
reports provided by Charles Schwab. The written updates may include a portfolio "snapshot", gain/loss
by investor, and multi-period performance reports. Additionally, you will receive trade confirmations
and monthly or quarterly statements from Charles Schwab.

Item 14 Client Referrals and Other Compensation
Charles Schwab & Co., Inc. - Institutional
In addition, we receive an economic benefit from Schwab in the form of the support products and
services it makes available to us and other independent investment advisors whose clients maintain
their accounts at Schwab. These products and services, how they benefit us, and the related conflicts
of interest are described above (see Item 12 - Brokerage Practices). The availability to us of Schwab's
products and services is not based on us giving particular investment advice, such as buying particular
securities for our clients.
We do not receive any compensation from any third party in connection with providing investment
advice to you nor do we compensate any individual or firm for client referrals.
Refer to the Brokerage Practices section above for disclosures on research and other benefits we may
receive resulting from our relationship with your account custodian.

Incoming Referrals
The Advisors Group has been fortunate to receive many client referrals over the years. The referrals
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came from current clients, estate planning attorneys, accountants, employees, personal friends of
employees and other similar sources. The firm does not compensate referring parties for these
referrals.

Referrals Out
The Advisors Group does not accept referral fees or any form of remuneration from other professionals
when a prospect or client is referred to them.

Item 15 Custody
Pursuant to the Security and Exchange Commission’s custody rule, The Advisors Group could be
deemed to have custody with regard to client accounts custodied at Charles Schwab, by virtue of
clients who will grant third-party money movement authority to The Advisors Group. The Advisors
Group will meet the following 7 conditions to allow us to benefit from the ‘no action’ relief provision:
1. Client provides signed instruction to custodian with third-party disbursement info.
2. Client authorizes IA in writing to direct transfers to third-party on custodian form.
3. Custodian verifies client instruction (signature verification and transfer of funds notice)
4. Client may terminate or change instruction with the custodian.
5. IA cannot change instruction with custodian.
6. IA maintains records showing that third-party is not related to IA.
7. Custodian sends initial and annual notice & reminder to client.

Account Statements
We directly debit advisory fees from your account and exercise constructive custody over your funds
and securities. Your funds and securities will be held with a bank, broker-dealer, or other qualified
custodian. All assets are held at qualified custodians, which mean the custodians provide account
statements directly to clients at their address of record at least quarterly.
If you have a question regarding your account statement or if you did not receive a statement from
your custodian, contact your custodian directly.

Performance Reports
Clients are urged to compare the account statements received directly from their custodians to the
performance report statements provided by The Advisors Group.

Item 16 Investment Discretion
Discretionary Authority for Trading
Limited Power of Attorney
A limited power of attorney is a trading authorization for this purpose. You sign a limited power of
attorney titled "Trading Authorization" so that we may execute trades on your behalf.

Item 17 Voting Client Securities
Proxy Votes
We will not vote proxies on behalf of your advisory accounts. At your request, we may offer you advice
regarding corporate actions and the exercise of your proxy voting rights. If you own shares of
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applicable securities, you are responsible for exercising your right to vote as a shareholder.
In most cases, you will receive proxy materials directly from the account custodian. However, in the
event we were to receive any written or electronic proxy materials, we would forward them directly to
you by mail, unless you have authorized our firm to contact you by electronic mail, in which case, we
would forward any electronic solicitations to vote proxies.

Item 18 Financial Information
Financial Condition
The Advisors Group does not have any financial impairment that will preclude the firm from meeting
contractual commitments to clients.
A balance sheet is not required to be provided because The Advisors Group does not serve as a
custodian for client funds or securities, and does not require prepayment of fees of more than $500 per
client, and six months or more in advance.
We have not filed a bankruptcy petition at any time in the past ten years.

Item 19 Additional Information
Your Privacy
We view protecting your private information as a top priority. Pursuant to applicable privacy
requirements, we have instituted policies and procedures to ensure that we keep your personal
information private and secure. We do not disclose any non-public personal information about you to
any non-affiliated third parties, except as permitted by law. In the course of servicing your account, we
may share some information with our service providers, such as transfer agents, custodians, brokerdealers, accountants, consultants, and attorneys.
We restrict internal access to non-public personal information about you to employees, who need that
information in order to provide products or services to you. We maintain physical and procedural
safeguards that comply with regulatory standards to guard your non-public personal information and to
ensure our integrity and confidentiality. We will not sell information about you or your accounts to
anyone. We do not share your information unless it is required to process a transaction, at your
request, or required by law.
You will receive a copy of our privacy notice prior to or at the time you sign an advisory agreement with
our firm. Thereafter, we will deliver a copy of the current privacy policy notice to you on an annual
basis. Contact our main office at the telephone number on the cover page of this brochure if you have
any questions regarding this policy. If you have questions about our privacy policies contact our main
office at the telephone number on the cover page of this brochure and ask to speak to the Chief
Compliance Officer.
Trade Errors
In the event a trading error occurs in your account, our policy is to restore your account to the position
it should have been in had the trading error not occurred. Depending on the circumstances, corrective
actions may include canceling the trade, adjusting an allocation, and/or reimbursing the account.
Class Action Lawsuits
We do not determine if securities held by you are the subject of a class action lawsuit or whether you
are eligible to participate in class action settlements or litigation nor do we initiate or participate in
litigation to recover damages on your behalf for injuries as a result of actions, misconduct, or
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negligence by issuers of securities held by you.
IRA Rollover Considerations
As part of our investment advisory services to you, we may recommend that you withdraw the assets
from your employer's retirement plan and roll the assets over to an individual retirement account
("IRA") that we will manage on your behalf. If you elect to roll the assets to an IRA that is subject to our
management, we will charge you an asset based fee as set forth in the agreement you executed with
our firm. This practice presents a conflict of interest because persons providing investment advice on
our behalf have an incentive to recommend a rollover to you for the purpose of generating fee based
compensation rather than solely based on your needs. You are under no obligation, contractually or
otherwise, to complete the rollover. Moreover, if you do complete the rollover, you are under no
obligation to have the assets in an IRA managed by our firm.
Many employers permit former employees to keep their retirement assets in their company plan. Also,
current employees can sometimes move assets out of their company plan before they retire or change
jobs. In determining whether to complete the rollover to an IRA, and to the extent the following options
are available, you should consider the costs and benefits of:
1.
2.
3.
4.

Leaving the funds in your employer's (former employer's) plan.
Moving the funds to a new employer’s retirement plan.
Cashing out and taking a taxable distribution from the plan.
Rolling the funds into an IRA rollover account.

Each of these options has advantages and disadvantages. It is important that you understand the
differences between these types of accounts and to decide whether a rollover is best for you. Prior to
proceeding, if you have questions contact your investment adviser representative, or call our main
number as listed on the cover page of this brochure.

Item 20 Requirements for State Registered Advisers
Refer to the Part(s) 2B for background information about our principal executive officers, management
personnel and those giving advice on behalf of our firm.
Our firm is actively engaged in another business, other than giving investment advice. For information
on the other business activities and the approximate amount of time we spend on that business refer to
Other Business Activities and Affiliations above.
Neither our firm, nor any persons associated with our firm are compensated for advisory services with
performance-based fees. Refer to the Performance-Based Fees and Side-By-Side Management
section above for additional information on this topic.
Neither our firm, nor any of our management persons have any reportable arbitration claims, civil, selfregulatory organization proceedings, or administrative proceedings.
Neither our firm, nor any of our management persons have a material relationship or arrangement with
any issuer of securities.
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Brochure Supplement
Form ADV Part 2B
Item 1 - Cover Page

John H. Russell, EA, CFP®, CAP®
CRD# 1305765
of
The Advisors Group
12002 Trafalgar Avenue
Suite 102
Lubbock, Texas 79424
(806) 794-3848
www.TheAdvisorsGroup.net
November 16, 2018
This Brochure Supplement provides information about John Russell, and supplements The Advisors
Group Brochure. You should have received a copy of that Brochure. Please contact The Advisors
Group at (806) 794-3848 if you did not receive The Advisors Group’s Brochure, or if you have any
questions about the contents of this Supplement.
Additional information about John is available on the SEC’s website at www.AdviserInfo.sec.gov.

Item 2 - Educational Background and Business Experience
John H. Russell (year of birth 1942) is the sole proprietor and Chief Compliance Officer of The
Advisors Group. In September of 2012, John became a registered representative of Signal Securities,
Inc. Prior to joining Signal Securities, Inc., John had been a registered representative with Cambridge
Investment Research, Inc. since 2005. From 1994 to 2005, he was a registered representative with
Securities America, Inc. In 1978, John opened the Trust Tax Bookkeeping and Tax Services in
Lubbock, Texas and, in 1996, the firm began DBA The Advisors Group.
John earned a BA in Theology from LIFE College in Los Angeles in 1964. He became an Enrolled Agent
(“EA”)* in 1978. John later received his CFP® certification** in 1993 and his CAP® designation*** in
2005.
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** The CFP® certification is granted by Certified Financial Planner Board of Standards, Inc. (CFP
Board). To attain the certification, the candidate must complete the required educational,
examination, experience and ethics requirements set forth by CFP Board. Certain designations, such
as the CPA, CFA and others may satisfy the education component, and allow a candidate to sit for the
CFP® Certification Examination. A comprehensive examination tests the candidate’s ability to apply
financial planning knowledge to client situations. Qualifying work experience is also required for
certification. Qualifying experience includes work in the area of the delivery of the personal financial
planning process to clients, the direct support or supervision of others in the personal financial
planning process, or teaching all, or any portion, of the personal financial planning process. CFP®
professionals must complete 30 hours of continuing education accepted by CFP Board every two
years.
*** The Chartered Advisor in Philanthropy® (CAP®) designation is designed to assist those that advise
clients and prospective donors about long-term planning for financial assets. Individuals who hold
the CAP® designation have completed a course of study in philanthropy encompassing various
impacts of planning for family wealth, charitable giving, and gift planning for non-profits. Individuals
must pass three closed-book, course-specific, two-hour proctored exams and have three years of fulltime, relevant business experience. To maintain the CAP® designation, individuals must complete 15
hours of continuing education every two years.
Item 3 - Disciplinary Information
Advisers are required to disclose any material facts regarding certain legal or disciplinary events that
would be material to your evaluation of an adviser; however, John has no such disciplinary
information to report.
Item 4 - Other Business Activities
John is also a licensed insurance agent in the state of Texas for Life, Accident, and Health Insurance.
Additionally, John provides tax preparation services to financial services clients and a few others.
Other than tax preparation and the sale of insurance and other products, John is not engaged in any
other investment-related business or occupation and does not earn compensation for the sale of any
other products or services.
Item 5 - Additional Compensation
Other than stated above, John has no other income or compensation to disclose.
Item 6 - Supervision
As the sole principal owner of The Advisors Group, John supervises all duties and activities of the
firm, and is responsible for all advice provided to clients. His contact information is on the cover
page of this disclosure document.
Item 7 - State Requirements for State-Registered Advisers
In addition to Item 3 above, state-registered advisers are required to disclose all material facts
regarding any event in which a supervised person of the firm was found liable in certain legal
proceedings, or was the subject of a bankruptcy petition. John has no event to disclose with respect
to this item.
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Brochure Supplement
Form ADV Part 2B
Item 1 - Cover Page

Shelby L. Russell, CFP®
CRD# 5465869
of
The Advisors Group
12002 Trafalgar Avenue
Suite 102
Lubbock, Texas 79424
(806) 794-3848
www.TheAdvisorsGroup.net

March 14, 2018

This Brochure Supplement provides information about Shelby Russell, and supplements The
Advisors Group Brochure. You should have received a copy of that Brochure. Please contact
The Advisors Group at (806) 794-3848 if you did not receive The Advisors Group’s Brochure, or
if you have any questions about the contents of this Supplement.
Additional information about Shelby is available on the SEC’s website
at www.AdviserInfo.sec.gov.
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Item 2 Educational Background and Business Experience
Shelby L. Russell (year of birth 1962) is a CERTIFIED FINANCIAL PLANNER™ professional*
with The Advisors Group. While working with John Russell to provide comprehensive financial
planning, she also serves as a resource for women, seniors and their family members in
planning for current and future transitions.
Shelby obtained her BS in Family Studies from Texas Tech University in 1985. She then moved
to California where she earned her MA in Family Counseling in 1988, and obtained a license as
a Marriage and Family Therapist. After about 15 years of working as a Therapist and Social
Worker, Shelby decided to go back to school and completed her MBA in 2004.
Shelby returned to Texas upon completion of her MBA, and first worked as a Hospice
Administrator in Dallas, joining The Advisors Group in late 2007. She completed the required
courses to enable her to take the CFP Licensing Exam, and obtained her certification in
2011. Shelby is the Vice President of Strategy, Inc. DBA The Advisors Group.
* The CFP® certification is granted by Certified Financial Planner Board of Standards, Inc. (CFP
Board). To attain the certification, the candidate must complete the required educational,
examination, experience and ethics requirements set forth by CFP Board. Certain designations,
such as the CPA, CFA and others may satisfy the education component, and allow a candidate
to sit for the CFP® Certification Examination. A comprehensive examination tests the
candidate’s ability to apply financial planning knowledge to client situations. Qualifying work
experience is also required for certification. Qualifying experience includes work in the area of
the delivery of the personal financial planning process to clients, the direct support or
supervision of others in the personal financial planning process, or teaching all, or any portion,
of the personal financial planning process. CFP® professionals must complete 30 hours of
continuing education accepted by CFP Board every two years.
Item 3 Disciplinary Information
Advisers are required to disclose any material facts regarding certain legal or disciplinary events
that would be material to your evaluation of an adviser; however Shelby has no such disciplinary
information to report.
Item 4 Other Business Activities
Shelby is also a licensed insurance agent in the state of Texas for Life, Accident, and Health
Insurance.
Item 5 Additional Compensation
Other than as stated above, Shelby has no other income or compensation to disclose.
Item 6 Supervision
As the President of Strategy, Inc., John H. Russell is the head of all advisory activities carried
out under Strategy, Inc., DBA The Advisors Group. Shelby Russell is the Chief Compliance
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Officer of both firms, and is responsible for ensuring adherence to stated policies and
procedures. John's contact information is on the cover page of this disclosure document.
Item 7 Requirements for State Registered Advisers
In addition to Item 3 above, state-registered advisers are required to disclose all material facts
regarding any event in which a supervised person of the firm was found liable in certain legal
proceedings, or was the subject of a bankruptcy petition. Shelby has no event to disclose with
respect to this item.
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